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Initial Considerations
Why Sell to the Federal Government? 

Federal Procurement Stats (FY15)

•$440 Billion 
Total purchases of goods/services

•$91.4 Billion
Total purchases of goods/services to small 
business



Who should sell to the Government?

Companies:
• Which are successful / stable
• Have been in operations for 2 years
• Looking for market expansion
• Have dedicated resources for business 

development in the federal market



Getting Registered

See more at: https://www.sba.gov/contracting/getting-started-contractor  



Getting Registered
Steps to Registering as a Federal Contractor & Certifying Your Business as Small

1. Obtain a D-U-N-S Number
You will need to obtain a Dun & Bradstreet D-U-N-S® Number. This is a unique nine-digit 
identification number for each physical location of your business. 
http://fedgov.dnb.com/webform/displayHomePage.do;jsessionid=81407B1F03F2BD
B123DD47D19158B75F

2. Register your Business with the System of Award Management (SAM)
SAM allows Government agencies and contractors to search for your company based on 
your ability, size, location, experience, ownership and more. SAM also informs searchers 
of firms certified by the SBA under other Small Business Programs.
WWW.SAM.GOV

3. Find the NAICS Codes for Your Company
You need a North American Industry Classification System (NAICS) which classifies the 
economic sector, industry and country of your business.

For Federal contracting purposes, you will need to identify in SAM all the NAICS codes 
(industries) applicable to your business. https://www.census.gov/eos/www/naics/



Small Business Set-Asides and Goals

Set-Asides
23% Small Businesses 
5% Women-Owned Small Business (113 NAICS Codes)

3% 8(a) Business Development Program
3% Service Disabled Veteran-Owned Small Business
3% HUBZone Businesses 



Federal Agencies
https://www.usa.gov/federal-agencies/a

Federal Business Opportunities (FedBizOpps)
https://www.fbo.gov/

FedConnect
https://www.fedconnect.net/FedConnect/default.htm

FedBid
http://www.fedbid.com/

Acquisition Gateway / Forecast of Contract 
Opportunities
https://hallways.cap.gsa.gov/app/#/x/forecast-of-
contracting-opportunities

SBA Sub-Net
https://web.sba.gov/subnet/

PROCUREMENT OPPORTUNITIESCERTIFICATIONS



Same Requirements

Same content in both 
citing. 124 speaks 
specifically to 8a 
contracts; 125 
reference government 
contracts (all other)

JV entity takes on 
the form of the 
protégé

ASMPP does not 
review, approve or 
decline JVs

8(a) BOS reviews, 
approves or 
declines JVs for 8a 
set-asides only, 
even if 8a firms 
apply thru ASMPP



Mentor Protégé Program
Mentor-provided assistance can be sought for any, or all of the following activities:

Management and Technical Assistance
Internal business management systems; accounting processes; marketing and business/strategic 
planning assistance; technology transfers; and manufacturing assistance.

Financial Assistance
In the form of equity investments and/or loans; and bonding.

Contracting Assistance
Contracting processes; capabilities; acquisitions; and performance.

Trade Education
International Trade business and strategic planning; finding markets; and learning how to export.

Business Development Assistance
Strategy; and identifying contracting and partnership opportunities.

General and/or Administrative Assistance
Business processes and support; human resource sharing; security clearance support; and 
capacity building.



Access to Capital



Access to Capital



Points of Contact
U.S. Small Business Administration, Michigan District Office

McNamara Federal Bldg.
477 Michigan Ave., Room 515

Detroit, MI 48226

Business Opportunity Division:
Mr. Thomas Vargo, Lead Business Opportunity Specialist |  thomas.vargo@sba.gov

(313) 324-3617

Ms. Marilyn Nash, Business Opportunity Specialist | marilyn.nash@sba.gov
(313)324-3626 

Mr. Joel Auer, Business Opportunity Specialist | joel.auer@sba.gov
(313) 324-3616

For more information, please visit us online: 
https://www.sba.gov/offices/district/mi/detroit


